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we are enclosing the Earning Presentation on the Un-Audited Financial Results of the Company for the
Quarter and Half year ended September 30, 2026.
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For Kellton Tech Solutions Limited
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Executive Summary
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Core Competencies

{}g Al & ML % Data & Analytics

Deliver business-ready Al solutions Unlock the power of data with
powered by LLMs and machine learning advanced analytics, real-time
to drive automation, generate insights, reporting, and modern data

and enhance decision-making at scale. architectures that drive smarter,

faster decisions.

Cloud Engineering

Modernize applications and accelerate Design and build user-centric, scalable
transformation with cloud-native solutions, digital products using agile, full-stack
intelligent migration frameworks, and development and innovation-first
scalable infrastructure tailored to your engineering for faster go-to-market and
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Strategic Partnerships
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Chairman’s Message

“We continued to make progress on profitability, with our Y-o-Y revenue growth
at 6.5%. Sustaining this improvement and strengthening cash conversion
through disciplined working capital management remain key priorities as we
scale the business.

We are increasingly seeing our investments in Al engineering translate into
deeper engagements and a broader strategic role with existing clients. As
enterprises accelerate the modernisation of core platforms and integrate Al into
their business-critical workflows, Kellton is well positioned to bring together
platform engineering, enterprise integration and Al capabilities to address these
evolving needs. Looking ahead to Q3 and Q4, we see a strong pipeline of
opportunities to expand our engagements with existing clients and extend
these capabilities to new ones.

We remain focused on building long-term client partnerships, investing
selectively in high-growth capabilities and delivering sustainable, profitable
growth. | thank our teams for their continued commitment and our clients,
partners and shareholders for their trust and confidence in Kellton.”

Niranjan Chintam

Chairman & Whole-time Director




Key Highlights 69

Joint Venture with Action Energy Company K.S.C.P.

Kellton Tech EU Ltd. began forming a joint venture with Action Energy Company K.S.C.P, a Kuwait-based provider of
integrated upstream services. Action Energy holds a 51% stake and Kellton 49%, with an initial term of five years. The
partnership targets the GCC oil and gas digitalization market, which AEC estimates at over

USS1 billion annually. The joint venture aims to capture 5% of this market over time.

The joint venture will deploy OPTIMA, Kellton’s digital oilfield platform, alongside broader IT services for energy
operators across the Gulf Cooperation Council (GCC). Operations will begin in Kuwait, with an office planned in Doha,
Qatar.

The joint venture establishes Kellton's presence in the GCC energy sector and provides a regional route to market for
OPTIMA.

Read More



https://www.bseindia.com/xml-data/corpfiling/AttachHis/b5fc677d-bae0-4bdc-889a-ff8a43eab327.pdf
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SEBI Securities
Market
TechSprint 2026

Announced at Global
Fintech Fest 2026

Industry Recognition: SEBI Securities Market
TechSprint 2026

Kellton’s NIYAMA won First Prize at the SEBI Securities Market
TechSprint 2026, held at Global Fintech Fest (GFF) 2026 in
Mumbai. This year’s edition of GFF focused on agentic Al
tokenisation and quantum technologies.

NIYAMA is an agentic Al solution for regulatory compliance. It
converts regulatory text into actionable, auditable
compliance processes, addressing one of the most
resource-intensive functions in financial services.

The TechSprint drew 525 participating teams. 145 advanced,
25 reached the final round, and NIYAMA was selected as the
winner.

Read More


https://www.kellton.com/news-announcement/kellton-wins-first-prize-sebi-techsprint-2026

Key Highlights

Industry Recognition: Asian
Development Bank (ADB) 5th IDIQ
Vendor Summit

Kellton received the Emerging Excellence Award
at the Asian Development Bank’s 5th IDIQ Vendor
Summit. The award recognises Kellton's rapid
scaling in 2025-26 as a technology partner to

ADB'’s IT Department, and places Kellton among
the fastest-growing vendors on the framework.
The engagement marks Kellton's first partnership
with a multilateral development agency,
extending its presence into the development
finance sector.

Read more


https://www.bseindia.com/xml-data/corpfiling/AttachHis/b21c23da-7de6-4974-a9b6-755da1c69550.pdf

Key Highlights =S

Industry Recognition: Global Fintech Fest 2026

Kellton's SBI AURA placed fourth at the SEBI Hackathon at Global Fintech Fest (GFF) 2026 in Mumbai. SBI AURA is an
agentic Al solution concept for personalised banking. Its Al agents anticipate customer needs and act on them, enabling
proactive banking experiences, with compliance and human oversight built into the design from the outset. The
recognition came at an edition of GFF focused on agentic Al, tokenisation and quantum technologies. It reflects Kellton’s
continued investment in agentic Al for financial services, a sector where adoption depends as much on governance as on
innovation.

Engagement Update: Global Pure-play Agriculture Company

Kellton completed a full revamp of Corteva's retailer and distributor platforms, with a new design and an upgraded
technology stack. Kellton also launched a real-time scheme engine that calculates retailer loyalty points across crop
protection value, volume, bonus and annual schemes, with full configuration control for Corteva’s teams. For distributors,
Kellton released a channel finance module and a document repository module. In addition, an integration with the
MoEngage engagement platform now enables targeted communication and push notifications to retailers. Together, these
releases give the client a modern, configurable platform for managing incentives, finance and communication across its
sales channel.




Key Deal Wins =S

For a Leading Automotive Finance Company

Kellton was engaged by a leading automotive finance company to design and build an enterprise loan integration platform.
The platform will connect the lender’s origination, customer management, credit assessment and servicing systems with
external verification and financial data providers through a single governed layer. It is designed as a reusable framework,
So new providers, channels and product lines can be added without rework.

The engagement also prepares the client for Al-led credit decisioning and adds to Kellton’s work in financial services
integration.

Read More



https://www.kellton.com/news-announcement/kellton-enterprise-workflow-modernization-mandate

Key Deal Wins =S

Al-Driven Enterprise Claims Management Platform for Leading U.S. Healthcare Company

Selected by a leading US-based healthcare company to design and build an Al-driven enterprise claims management
platform.

The platform will bring healthcare, dental and workers’ compensation claims together on one system, replacing
disconnected systems across submission, verification, review, workflow management and settlement. It will integrate with

provider networks, policy administration, and billing and payment services.

The engagement lays the foundation for Al-led claims automation in a regulated environment, and strengthens Kellton's
position ininsurance and healthcare technology.

Read more



https://www.bseindia.com/xml-data/corpfiling/AttachHis/11a26169-ad07-47f3-a2c8-4744c10db4c1.pdf

Key Deal Wins =S

New Engagement: Premium Automotive Logistics Provider

Kellton began working with a premium automotive transportation company, starting with a digital platforms audit and
managed IT infrastructure support and maintenance. The audit assessed the client’s existing features and functionality,
identified gaps, and recommended new features and workflow improvements. This initial phase was limited to assessment
and recommendations, with no development work. The engagement establishes a new client relationship for Kellton, built
on platform advisory and infrastructure services.

New Engagement: Saudi Arabian Low-Cost Airline

Engaged by a leading Saudi Arabian airline to provide on-site quality engineering for a customer-facing application. Kellton’s
quality assurance professionals are deployed at the client’s locations and are responsible for the quality of a
customer-facing application under development. The team is expected to grow as the scope of the client’s application
programme is confirmed. The engagement gives Kellton a foothold in aviation and the Middle East, with room to expand into
wider application development and testing.




Key Deal Wins =S

New Engagement: Seed Engineering Company

Kellton secured an engagement with a seed engineering company, under which it supports five of the client’s applications.
These comprise three backend systems and two customer-facing applications for the client’s retailer and distributor
networks. The engagement strengthens Kellton's presence in agriculture, a sector where digital platforms are playing a
growing role in connecting manufacturers with their distribution channels.

New Engagement: Global Hearing Aid Manufacturer

Advancing connected medical device R&D for one of the world’s top five hearing aid manufacturers, supporting the client’s
engineering and R&D initiatives through its operations in India. The scope covers software development, firmware
engineering, manual testing and test automation. The engagement extends Kellton's engineering services into medical
devices, where products combine embedded hardware with connected software.
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Key Highlights for the Quarter

Q2FY27
Total Revenue EBITDA

INR 3,206 M INR 387 Mn INR 230 Mn

EBITDA Margin
at 12.1%
Rs 0.4
PAT Margin at s0.43
7.2%




Q2 FY27: Key Metrics
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Q2 FY27: Key Metrics =S

Revenue Mix Revenue % By Clients
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Q2 FY27: Key Metrics

Particulars Metrics 30-Sep-26 30-Jun-26 30-Sep-25 30-Sep-26 30-Sep-25

Q2FY27 Q1FY27 | Q-0-Q Q2FY26 |Y-o-y HI1FY27 H1FY26 | H1Growth

Revenue | Total Revenue (INRMn) 3,206

Net Revenue (INR Mn) 3,201

Profit EBITDA (INR Mn) 387

PBT (INR Mn) 290

PAT (INR Mn) 230

Margin (%) EBITDA Margin 121%

PBT Margin 9.0%

PAT Margin 7.2%

Basic (Rs.) 0.43

Diluted (Rs.) 0.43
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Historical Consolidated Income Statement

INCOME STATEMENT (INR Mn) H1FY27 H1FY26 FY26

Revenue from operations 6,357 5,952 12,169
Other Income 1 19 84
Total Income 6,368 5,971 12,253
Total Expenses 5,632 5,234 10,815
EBITDA 736 737 1,438
EBITDA Margin (%) 11.6% 12.4% 11.8%
Depreciation 78 77 154
Finance Cost 13 99 212
PBT 545 561 1,072
Tax 93 93 157
Profit After Tax 452 468 915
PAT Margins (%) 7.1% 7.9% 7.5%
Other Comprehensive Income -4 30 45
Total Comprehensive Income (After Tax) 448 498 960
Diluted EPS (INR) 0.85 0.89 1.72




Disclaimer (oS

Kellton Tech Solutions Limited Disclaimer:

The information contained in this presentation is only current as of its date. All actions and statements made herein or otherwise shall be subject to the applicable laws
and regulations as amended from time to time. There is no representation that all information relating to the context has been taken care of in the presentation and
neither we undertake any obligation as to the regular updating of the information as a result of new information, future events or otherwise. We will accept no liability
whatsoever for any loss arising directly or indirectly from the use of, reliance of any information contained in this presentation or for any omission of the information. The
information shall not be distributed or used by any person or entity in any jurisdiction or countries were such distribution or use would be contrary to the applicable laws or
Regulations. It is advised that prior to acting upon this presentation independent consultation / advice may be obtained and necessary due diligence, investigation etc
may be done at your end. You may also contact us directly for any questions or clarifications at our end. This presentation contain certain statements of future
expectations and other forward-looking statements, including those relating to our general business plans and strategy, our future financial condition and growth

prospects, and future developments in our industry and our competitive and regulatory environment. In addition to statements which are forward looking by reason of
context, the words ‘may, will, should, expects, plans, intends, anticipates, believes, estimates, predicts, potential or continue and similar expressions identify forward

looking statements. Actual results, performances or events may differ materially from these forward-looking statements including the plans, objectives, expectations,

estimates and intentions expressed in forward looking statements due to a number of factors, including without limitation future changes or developments in our
business, our competitive environment, telecommunications technology and application, and political, economic, legal and social conditions in India. It is cautioned that
the foregoing list is not exhaustive This presentation is not being used in connection with any invitation of an offer or an offer of securities and should not be used as a
basis for any investment decision.

For further details, please feel free to contact our Investor Relations Representative:

Ms. Muskan Manucha
E-mail: muskan.manucha@kellton.com
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